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2008 Agents’ Choice Awards

FAVORITE SALES 
& MARKETING COMPANY 
SUBURBS

RE/MAX
Operating in the northern Illinois region since 1977, 

RE/MAX continues to be one of the most successful and 

popular real estate organizations in the world.

	 Among consumers, its success and popularity can be 

attributed to the brand’s strong general reputation and 

the professional caliber of its agents, which consistently 

lead in production in Chicagoland and the world. 

	 Among agents, the RE/MAX concept holds special 

value for being the first successful agent-centric 

business model established in the industry. RE/MAX 

delivered a maximum commission concept, which 

revolutionized the industry by allowing affiliates to 

operate entrepreneurially and be in business for 

themselves, but not by themselves. RE/MAX is also one 

of the first real estate companies to recognize and 

embrace teams.

	 From this agent-centric system sprung forth a 

multitude of agent benefits, including the ability to get 

leads and global agent-to-agent referrals with no middle 

man and no fee attached; abundant, world class and 

convenient education and training resources that keep 

pace with the changing industry landscape; and two of 

the most popular consumer Web sites, remax.com, 

which is consistently ranked No. 1 among real estate 

brokerages by Hitwise, and illinoisproperty.com, which 

ranks consistently as Chicagoland’s most visited Web 

site by compete.com.

FAVORITE SALES 
& MARKETING COMPANY 
CITY 

Jameson 
Jameson. The new powerhouse brokerage in Chicago has a 

unique approach to real estate marketing. When you have 

26-plus years of award-winning history under your belt, 

being singled out as the industry leader goes without 

saying. We mix history with the most proven, trailblazing 

marketing techniques of our time, creating that glorious 

phenomenon where experience and innovation meet. With 

a benchmark combination of deep-seated wisdom and 

forward-thinking creativity in design and marketing, 

Jameson agents have an unparalleled selling dexterity and 

strategy with a track record to prove it. We have over $16 

billion in sales volume and more than two times the agent 

production than our competition. Our cutting-edge 

techniques and elite staff help lead us to brilliancy in 

marketing. We seek out and find the buyers, matching 

message and medium to target prospects. We are 

constantly monitoring and analyzing the latest marketing 

mediums to reevaluate our marketing mix for maximum 

exposure. It may sound a bit over zealous to some, but we 

like to call it thorough. Jameson — strength upon strength.
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