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2006 was the second best year ever
for the Quad Cities based on sales
volume and the fourth best year ever
based on the number of properties
sold.

In fact, as shown in the Regional
Activity chart below, 2006 sales
volume grew in all of our area
markets except for the Iowa Quad
Cities, where volume was down 6%
from 2005. But this decline followed a
12% increase in volume the prior
year, so the drop was not as significant
in that context. Note the sales volume
growth in the surrounding markets:

Clinton +9%
Dubuque +10%
Illinois Quad Cities +1%
Iowa City Area +1%
Maquoketa/Preston/Bellevue +52%
Muscatine Area +7%

There were also more properties sold
in most of our markets, as shown
below, except for a 2% decline in the
Quad Cities and a 1% decline in number
of properties sold in the Iowa City area.
So, to paraphrase Mark Twain, the
reports of the real estate market•s
demise have been greatly exaggerated.

Caroline Ruhl
President

563.441.5001
CarolineRuhl@RuhlHomes.com

The Quarterly Real Estate Update

In This Is sue

„ Continued on page 2

2006 Regional Real Estate Activity

Average % Change % Change % Change Active % Change
2006 in Average 2006 in Number 2006 in Sales Listing In Active

Price Sales Sales Price Number Sold Sales Volume Count Listings
Price from 2005 Sold from 2005 Volume from 2005 2006 from 2005

Cedar Rapids $151,900 +2% 4,518 +1% $686,263,400 +3% 1,964 +3%

Clinton Area $89,200 +1% 637 +8% $56,849,800 +9% 214 +8%

DesMoines $168,200 +3% 11,071 -3% $1,814,383,900 -1% 6,075 +6%

DeWitt $133,400 +3% 158 +1% $21,075,700 +4% 60 -13%

Dubuque Area $144,900 +3% 1,307 +7% $189,390,700 +10% 558 +4%

Galena/Freeport $120,100 +5% 1,795 +3% $215,617,700 +9% 1,074 N/A

Illinois Quad Cities $114,000 +2% 2,167 -1% $247,019,000 +1% 867 -2%

Iowa Quad Cities $159,500 -2% 2,424 -4% $386,656,000 -6% 1,034 +10%

Iowa City Area $179,600 +2% 2,634 -1% $473,184,800 +1% 1,616 -3%

Maquoketa/Preston/Bellevue $103,000 +4% 202 +45% $20,809,600 +52% 120 +24%

Muscatine Area $121,800 +3% 525 +4% $63,920,600 +7% 299 +12%

As of 12-31-06



Combined Iowa & Illinois Quad Cities MLS Statistics

As of 12-31-06 2002 2003 2004 2005 2006
Current MLS Listings 1,622 1,746 1,704 1,823 1,901

Average Sales Price $117,100 $121,200 $124,100 $139,300 $138,000

Total Sales Volume $525,457,900 $562,400,900 $596,551,000 $655,643,000 $633,675,000

Total # of Sales YTD 4,489 4,639 4,806 4,708 4,591

„ Best Year Yet continued from page 1

„ Continued on page 3
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…For the sake of comparison, total
sales volume in the Iowa and
Illinois Quad Cities for all companies
fell by 3.35%.

€ Ruhl&Ruhl closed 4,758 transactions,
counting both listing and selling sides,
which was 3.1% more transactions
than in 2005.
…Note that in the Iowa and Illinois

Quad Cities, 2% fewer transactions
were closed by all real estate
companies combined.

€ The agents took 3,586 new listings,
8.7% more than 2005.
…The average number of listings per

agent increased from 13.3 listings
in 2005 to 13.7 listings in 2006.

€ Per agent productivity, the number of
transactions completed on average
by Ruhl&Ruhl agents, fell slightly,
from 18.5 in 2005 to 17.9 in 2006.
This still is much better than the
national average of 10 deals per
agent.

€ Ruhl&Ruhl was involved in 447 new
construction transactions as either
listing or selling agent or both, a 4%
increase up from 439 in 2005, and a
56% increase since 2003.

€ 1862 Mortgage penetration grew to
27.8%, up from 25.5% in 2005.

€ The company increased their AHS
Home Warranty coverage by 17%,
putting 1,157 warranties in place to
protect their buyers and sellers. AHS
paid Ruhl clients $332,052 in claims
in 2006.

Ruhl Predicts 2007 Will Be Better

Pendings, or business written, were up
in November and December over the
same months last year. For the first 4

weeks of 2007, Ruhl&Ruhl agents
wrote 21.5% more business than last
year. Business closed for the month of
January was up 19% over 2006 in
GCI/revenue. Caroline Ruhl predicts
Ruhl&Ruhl will have another record
breaking year in 2007.

Why does Ruhl expect 2007 to be a
stronger year than 2006?
1.The economy is strong both locally

and nationally. People have jobs
and buyer confidence is growing.

2.Interest rates are still at historically
low levels.And there are so many
great new mortgage products that
homeownership is available to a
growing number of families.

3.There is a wonderful supply of
homes and condominiums available
on the market, and lots of exciting
new construction subdivision
options.

4.Home prices have stabilized.
According to Fannie Mae•s Chief
Economist, David Berson, •most of
the United States will probably not
see home price declines at all … simply
more modest gains.Ž

5.The media killed us last year,
scaring the public out of the real
estate market. The doom and gloom
on the nightly news paralyzed all of
us. Finally the facts are getting out
that the markets in eastern Iowa and
western Illinois are strong and
buyers and sellers are becoming
active again.

Iowa Quad Cities

Listing Inventory: We began 2007
with 10% more listings on the MLS

The average sales prices also continued
their slow and steady increase in all
markets except the Iowa Quad Cities,
as shown on page 1. This reflected the
imbalance of supply and demand in our
market, where lower priced homes still
enjoy a strong market while upper end
homes experienced softness and took
longer to sell. So more lower priced
homes sold, pulling down the average
sales price.

Record Inventory -
Great Time to Buy

There are more homes for sale this
January than last year in most of our
markets, as shown on page 1. Only
DeWitt, the Illinois Quad Cities and
Iowa City have lower inventory. The
combined Iowa and Illinois Quad
Cities market has its highest inventory
in 18 years, since 1989. See the chart
on page 8. We•re starting 2007 with
about six months of inventory on the
market.

Ruhl&Ruhl REALTORS had
Record Breaking Year in 2006

Ruhl&Ruhl had the best year in its 145
year history, breaking almost all prior
company records.
€ Total company gross commission

income increased 1.9% over 2005.
… The average gross commission

income (GCI) per agent rose 7%
over 2005 - to $77,535 per agent in
2006.

€ Residential sales volume was
$666,045,542, .1% higher than 2005.
This followed a 16% increase from
2004 to 2005.
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stronger market in the lower price
ranges resulting in more lower priced
homes selling and fewer upper priced
homes selling.
Residential Sales Volume:There was
a 6% decline in sales volume compar-
ing $386,656,000 in 2006 to
$410,211,000 in 2005. But from 2004
to 2005 there was a 12% increase in
volume from $365,269,000 and it just
is not realistic to expect a record
breaking year every year.

Illinois Quad Cities

Listing Inventory: In January 2007
there were 867 homes and condos listed
for sale, 2% fewer than the 885 properties
for sale last year. So we may be seeing
a downward trend in inventory since
2004 when our January inventory
peaked at 959 - which was its highest

level since 1989. This reflects a
strengthening of the market in the
Illinois Quad Cities.
Properties Sold:1% fewer properties
sold during 2006 than 2005, comparing
2,167 sales in 2006 to 2,183 sales in
2005.
Average Sales Price:In the Illinois
Quad Cities the average sales price was
$114,000, 2% higher than the average
price of $112,200 in 2005.
Residential Sales Volume:Illinois
2006 sales volume of $247,019,000
was up 1% from $245,040,000 in 2005.
And 2005 sales volume was up 6%
over 2004. 39% of the total Quad
Cities sales volume was sold in Illinois
and 47% of the properties were sold in
the Illinois Quad Cities. The difference

this year than last, comparing 1,034
properties for sale this January to 938
properties for sale last January. This is
the greatest number of homes and
condominiums on the market in
January since 1988 when there were
1,138 properties for sale.
Properties Sold: 4% fewer properties
sold during 2006 than during 2005.
There were 2,424 sales in the Iowa
Quad Cities in 2006 and 2,522 sales in
2005.
Average Sales Price:The average
sales price in the Iowa Quad Cities fell
by 2% to $159,500 from $162,700 in
2005. This followed a 14% increase in
average sales prices from $142,200 in
2004. This does not reflect a drop in
our prices. Rather it is caused by a

„ IA Quad Cities continued from page 2

feedstock for bio-diesel plants.
This year•s survey also reflected a

change in who is buying the land …
from investor purchases to farmer
purchases. The percent of land being
purchased by existing farmers
increased from 56% to 60% while the
percent being purchased by investors
decreased from 39% to 35%. Jim

Williams, a farm broker in
Ruhl&Ruhl•s DeWitt office agreed he
has seen many more farmers buying
land than in the past ten years, and
many of them just write a check. He
said a lot of their inventory comes
through estates and takes some time to
get on the market. Based on the survey

results, the total volume of the states
32.6 million acres of farmland is about
$105 billion.

Ruhl&Ruhl REALTORS Farm and
Land Division specializes in the
marketing of agricultural and recreational
land and country acreages. Dennis
Stolk, a farm broker with Ruhl&Ruhl,
observes that, •we have seen a real

surge in activity in the 4th quarter of
2006 and continuing into 2007.
Demand appears to be very strong,
though we need more inventory.Ž

For additional information, see
RuhlHomes.com/FarmsandLand or call
563.441.1776 to be put in touch with
one of our Farm and Land Specialists.

With an average value of more than
$5,000 per acre, Scott County farmland
prices are almost 8% above what they
were last year... and are the highest in
the state, according to a survey
released by Iowa State University. Ken
Paper, a land consultant with
Ruhl&Ruhl, notes •LeClaire and
Eldridge are hot spots in Scott County,

with land along US 61 and Blackhawk
Trail averaging $10,000 per acre.Ž

Increasing demand for grain driven
by a rapid expansion in ethanol and
bio-diesel production is among the
forces driving land value in the state to
an all time high. Corn is used to make
ethanol, and soybeans are the primary

Farmland Values
County 2006 2005 2005-06 Change Ranking

Scott $5,073 $4,707 $366 or 7.8% 1

Cedar $4,012 $3,667 $345 or 9.4% 7

Muscatine $3,647 $3,311 $336 or 10.1% 25

Louisa $3,413 $2,918 $495 or 17% 44

Clinton $3,285 $3,157 $128 or 4.1% 54

Jackson $2,931 $2,724 $207 or 7.6% 71
Source: Iowa State University Extension

Iowa Farmland Prices Hit Record for 4th Straight Year

„ Continued on page 6
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CITY/STATE

Iowa Quad Cities

Davenport

Bettendorf & Riverdale

Blue Grass, Buffalo & Walcott

Pleasant Valley & LeClaire

North Scott

Miscellaneous

Condominiums

Illinois Quad Cities    

Rock Island

Milan & Rural Rock Island County

Moline

Coal Valley, Rural Moline, Miscellaneous

East Moline & Silvis

Colona, Green Rock, Port Byron, Upper Rock Island C

Mercer County

Henry County South

Henry County North, Geneseo, Whiteside

Condominiums

Iowa City Area

Iowa City

Coralville

North Liberty, Oxford, Tiffin & Conroy

Tipton & West Branch

West Liberty, Lone Tree & Hills

Williamsburg, Kalona, Wellman & Riverside

Corridor Area

Miscellaneous

Cedar Rapids Area

South East Cedar Rapids

North East Cedar Rapids

South West Cedar Rapids

North West Cedar Rapids

Marion

Hiawatha & Robins

East of I-380: Mechanicsville, Anamosa, Mt. Vernon, L

West of I-380: Walford, Fairfax, Atkins, etc.

Corridor Area: Solon, Ely, Swisher

Muscatine Area  

Muscatine

Wilton

Muscatine Outlying

Condominiums

Other Iowa Regions 

Clinton, Camanche, Fulton & Surrounding Areas  

DeWitt Area

Dubuque Area

Maquoketa, Preston & Bellevue Area

2006 Through December

Ruhl&Ruhl Top Award
Winners for 2006

Ruhl&Ruhl is proud to recognize our top 2006 company award winners.
We are also proud that 80% of our experienced associates are members of
our Sales Achievement Clubs, and that 98% of our Ruhl&Ruhl clients
rated our service as extraordinary. Thank you to all our associates and
clients for making 2006 the best year in our company•s 145 year history.

“Our commitment to extraordinary service is what sets us apart and
brings us together.”

~  Caroline Ruhl 

JANET MUNCK
Top Residential Associate of the Year

Triple Diamond Club
Clinton Office: 563.242.4602

JanetMunck@RuhlHomes.com

RICK MORRIS
Top New Associate of the Year

Gold Club
Bettendorf Office: 563.441.5085
RickMorris@RuhlHomes.com

SANDRA & ERIC RYDEN TEAM
Top Excellence in Service Award

Triple Diamond Club
Moline Office: 309.743.8080
Rydens@RuhlHomes.com

KATE DONNELLY
Employee of the Year

Client Relations and Legal Compliance Manager
Bettendorf Office: 563.441.5045
KateDonnelly@RuhlHomes.com

SANDRA & ERIC RYDEN TEAM
Top Residential Team of the Year

Triple Diamond Club
Moline Office: 309.743.8080
Rydens@RuhlHomes.com
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Market Forecasts

plied by the REALTOR Associations or their Multiple List ing Services. Neither the Boards nor their MLS guarantee or is in any way responsible for its accuracy.
ct all real estate activity in the market.)

/IL Regional Residential Real Estate Ac tiv i ty

Schedule your weekend home tour early.
ebsite atRuhlHomes.com for a list of Open Houses.

Current % of 2006 2006 2006 % of 2005 2005 2005
MLS Active Avg. Sales Sales Number Unit Sale/ Number Avg. Sales Sales

Listings Listings Price Volume Sold Sales List Sold Price Volume

1,034 $159,500 $386,656,000 2,424 98% 2,522 $162,700 $410,211,000

455 44% 123,900 160,772,000 1,298 54% 97% 1,369 132,000 180,681,000

193 19% 231,400 107,144,000 463 19% 98% 503 232,500 116,945,000

45 4% 181,300 15,049,000 83 3% 98% 83 183,600 15,242,000

49 5% 247,800 21,807,000 88 4% 99% 83 224,500 18,630,000

60 6% 184,900 22,922,000 124 5% 98% 143 184,700 26,407,000

30 3% 105,900 6,037,000 57 2% 95% 38 120,300 4,572,000

202 19% 170,200 52,925,000 311 13% 100% 303 157,500 47,734,000

867 $114,000 $247,019,000 2,167 96% 2,183 $112,200 $245,040,000

153 18% 93,000 35,259,000 379 17% 96% 418 90,300 37,728,000

43 5% 122,300 18,829,000 154 7% 96% 137 122,900 16,839,000

133 15% 102,200 48,972,000 479 22% 95% 474 105,700 50,085,000 

49 6% 181,700 13,628,000 75 3% 97% 61 175,900 10,730,000

102 12% 99,600 28,289,000 284 13% 97% 296 103,400 30,597,000

Co. 72 8% 138,400 25,332,000 183 8% 96% 187 133,700 25,007,000

94 11% 92,100 15,477,000 168 8% 95% 154 91,900 14,151,000

49 6% 106,700 9,818,000 92 4% 96% 99 92,300 9,133,000

68 8% 140,400 30,177,000 215 10% 96% 195 133,500 26,038,000

104 12% 153,900 21,238,000 138 8% 99% 162 152,700 24,732,000

1,616 $179,600 $473,184,800 2,634 97% 2,644 $176,500 $466,737,200

571 35% 190,300 196,438,000 1,032 39% 97% 1,104 187,200 206,707,400

203 13% 216,200 89,486,600 414 16% 97% 413 207,100 85,539,900

374 23% 163,100 91,161,700 559 21% 99% 572 165,700 94,791,100

48 3% 132,800 13,010,900 98 4% 94% 94 125,800 11,828,800

52 3% 134,600 11,578,000 86 3% 95% 76 127,600 9,694,600

89 5% 148,900 21,142,200 142 5% 95% 113 146,300 16,529,300

75 5% 233,100 22,376,400 96 4% 95% 101 209,600 21,174,300

204 13% 135,200 27,991,000 207 8% 96% 171 119,700 20,471,800

1,964 $151,900 $686,263,400 4,518 99% 4,466 $149,200 $666,215,600

198 10% 145,100 69,783,000 481 11% 98% 473 $139,100 65,809,000

216 11% 154,200 125,699,900 815 18% 98% 891 $159,300 141,905,100

295 15% 130,000 84,640,400 651 15% 100% 646 $121,900 78,729,300

128 6% 128,300 58,621,700 457 10% 100% 448 $131,200 58,762,400

299 15% 173,700 136,913,400 788 17% 100% 759 $166,500 126,381,800

51 3% 231,600 35,196,400 152 3% 99% 122 $206,800 25,234,000

isbon, etc. 426 22% 138,600 76,234,400 550 12% 97% 521 $143,200 74,594,200

175 9% 133,200 46,211,000 347 8% 97% 382 $133,700 51,058,900

176 9% 191,200 52,963,200 277 6% 98% 224 $195,300 43,741,800

299 $121,800 $63,920,600 525 96% 504 $118,300 $59,622,500

194 65% 120,900 46,674,700 386 73% 96% 394 112,600 47,230,700

30 10% 114,900 2,871,500 25 5% 95% 35 100,000 3,328,000

50 17% 125,300 10,647,000 85 16% 95% 55 118,000 6,276,600

25 8% 128,500 3,727,400 29 6% 99% 20 135,400 2,787,200

214 N/A 89,200 56,849,800 637 N/A 95% 591 88,400 52,257,400

60 N/A 133,400 21,075,700 158 N/A 94% 156 130,200 20,314,400

558 N/A 144,900 189,390,700 1,307 N/A 95% 1,221 140,800 171,964,600

120 N/A 103,000 20,809,600 202 N/A 95% 139 98,800 13,731,200



Properties Sold:1% fewer properties
sold in 2006, comparing 2,644 sales in
2005 to 2,634 sales in 2006.
Average Sales Price:The average
sales price in the Iowa City region is
$179,600, 2% higher than the
$176,400 average price in 2005.
Residential Sales Volume:
Residential sales volume increased
1% in 2006, from $466,737,200 in
2005 to $473,784,800 in 2006.
Maquoketa, Preston & Bellevue

Listing Inventory: We started the year
with 24% more properties for sale … an
increase from 97 listings in January
2006 to 120 homes and condominiums
for sale in January, 2007.
Properties Sold:45% more properties
sold in the Jackson County area, an
increase from 139 sales in 2005 to 202
sales in 2006.
Average Sales Price:The average
sales price rose 4% to $103,000 from
$98,800 in 2005.
Residential Sales Volume:Sales
volume grew by 52%, from
$13,731,200 in 2005 to $20, 809,600
in 2006.

Muscatine & Wilton Area

Listing Inventory: We started the year
with 12% more properties for sale …
299 listings for sale in January, 2007
compared to 268 listings in January of
2006.
Properties Sold: 4% more properties
sold during 2006 … 525 sales compared
to 504 sales in 2005.
Average Sales Price:The average
sales price in the Muscatine area rose
by 3% … from $118,300 in 2005 to
$121,800 in 2006. This followed a
10% increase from $107,300 in 2004.
Residential Sales Volume:Sales
volume grew 12% from $59,622,500
in 2005 to $63,920,600 in 2006. And
that followed a 10% increase from
2004.

Bill Rossow has been promoted to
1862 Mortgage Sales Manager for the
B e t t e n d o r f ,
D a v e n p o r t ,
Muscatine and
Iowa City offices
and also the
internet 1862
Mortgage business.
Bill oversees our
1862 Mortgage
Loan Officers with the objective of
growing our loan penetration in Ruhl
offices and ensuring 100% satisfaction
for our clients. Bill will still be active-
ly involved in originating loans as well.

In her new
position as Vice
President and
General Sales
Manager, Connie
Schumakerover-
sees Ruhl&Ruhl
Sales Managers,
Client Relations

/Legal Complianceand Education at
Ruhl&Ruhl. 

Connie has been associatedwith
Ruhl&Ruhl since 1991, as a top
producing Sales Associate, then as an
Assistant Manager and Manager of our
Bettendorf Office, and now in her
current position.

Eric Schlutz has been promoted to
Co-Manager of the Ruhl&Ruhl
Muscatine office. As a licensedbroker
in both Iowa and
Illinois, Eric will
be responsible
for recruiting in
Muscatine and
the training
/mentoring of new
sales associates
as well as helping
current agents grow their business.
Eric will continue to list and sell real
estate for his clients. Don Sturms will
continue as Co-Manager of the
Muscatine office. 

Ruhl&Ruhl Announces
Management Changes

Bill Rossow

Eric Schlutz

Connie Schumaker

In January, Ruhl&Ruhl REALTORSof the Tri-State Area

became licensed in Wisconsin. Ruhl&Ruhl is now serv-

ing southwest Wisconsin with Wisconsin licensed agents

in their Dubuque, Iowa office.

Dennis Buchheit, President of Ruhl&Ruhl REALTORS

of the Tri-State Area, is the licensed broker for

Wisconsin. According to Dennis, •our expansion is a

natural transition. There are many people living in

Wisconsin who commute to Dubuque daily to go to work. Our company offers

tools and services not presently available to buyers and sellers or agents in

southwest Wisconsin that we know they will want.Ž Among the Wisconsin

communities Ruhl&Ruhl will be serving are Platteville, Cuba City, Kieler,

Lancaster, Darlington, and Hazel Green.

Dennis Buchheit

Ruhl&Ruhl Now Serving Wisconsin

„ Iowa City continued from page 6
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IOWA QUAD CITIES ILLINOIS QUAD CITIES TOTAL QUAD CITIES

Residential       # Properties         Residential          # Properties          Residential   # Properties
Year         Sales Volume            Sold             Sales Volume               Sold             Sales Volume         Sold

2006 $ 386,656,000 2,424 $ 247,019,000 2,167 $ 633,675,000 4,591

2005 $ 410,211,000 2,522 $ 245,040,000 2,183 $ 655,251,000 4,705

2004 $ 365,269,000 2,569 $ 231,282,000 2,237 $ 596,551,000 4,806

2003 $ 340,046,800 2,472 $ 222,354,100 2,167 $ 562,400,900 4,639

2002 $ 313,728,600 2,348 $ 211,729,300 2,141 $ 525,457,900 4,489

2001 $ 309,354,600 2,378 $ 200,018,500 2,092 $ 509,373,100 4,470

2000 $ 288,520,500 2,222 $ 202,998,500 2,181 $ 491,519,000 4,403

1999 $ 281,582,000 2,331 $ 192,383,600 2,151 $ 473,965,600 4,482

1998 $ 281,202,600 2,472 $ 191,995,600 2,239 $ 473,198,200 4,711

1997 $ 242,593,500 2,341 $ 164,120,800 2,036 $ 406,714,300 4,377

1996 $ 222,437,900 2,256 $ 153,973,800 1,997 $ 376,411,700 4,253

1995 $ 216,446,600 2,241 $ 151,861,100 2,017 $ 368,307,700 4,258

1994 $ 213,591,900 2,438 $ 144,176,300 2,097 $ 357,768,200 4,535

1993 $ 211,054,600 2,481 $ 132,408,600 2,035 $ 343,463,200 4,516

1992 $ 183,423,300 2,335 $ 118,464,800 1,986 $ 301,888,100 4,321

1991 $ 169,757,000 2,262 $ 103,178,300 1,817 $ 272,935,300 4,079

1990 $ 141,514,379 2,118 $ 88,696,660 1,736 $ 230,211,039 3,854

1989 $ 124,403,866 1,991 $ 88,467,100 1,838 $ 212,870,966 3,829

1988 $ 116,487,567 1,985 $ 72,680,700 1,603 $ 189,168,267 3,588

1987 $ 100,013,164 1,668 $ 70,108,700 1,485 $ 170,121,864 3,153

1986 $ 86,230,810 1,419 $ 70,958,300 1,476 $ 157,189,110 2,757

IOWA QUAD CITIES ILLINOIS QUAD CITIES TOTAL QUAD CITIES

Year January July January July January July

2007 1,034 __ 867 __ 1,901 __

2006 938 1,107 885 985 1,823 2,092

2005 877 960 827 885 1,704 1,845

2004 912 989 834 959 1,746 1,948

2003 832 931 790 835 1,622 1,766

2002 822 813 809 844 1,631 1,657

2001 772 843 647 913 1,419 1,756

2000 602 700 684 726 1,286 1,426

1999 596 554 592 589 1,188 1,143

1998 674 664 699 747 1,373 1,411

1997 763 996 747 836 1,510 1,832

1996 759 847 613 709 1,372 1,556

1995 632 857 578 686 1,210 1,543

1994 828 882 533 693 1,361 1,575

1993 764 913 524 648 1,288 1,561

1992 725 881 609 664 1,334 1,545

1991 742 843 578 761 1,320 1,604

1990 790 910 820 872 1,610 1,782

1989 940 1,131 1,005 1,145 1,945 2,276

1988 1,138 1,324 1,255 1,340 2,393 2,664

1987 1,255 1,609 1,426 1,667 2,681 3,276

1986 1,182 1,989 1,360 1,888 2,542 3,877

Quad Cities Residential Sales ~ 1986 through 2006

Active Quad Cities Listing Inventories
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