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Among Nation’s Largest

Impact of Subprime
Lender Shake Out

Good Time to
Refinance Your ARM

Great Time to Buy
New Construction

Spring 2007

This is an excellent market for buyers.
Interest rates are still very low and
there are many special programs for

first time buyers – even some with

assistance on closing costs and down

payments.

There are lots of homes to see, both
existing resale homes as well as new
construction spec homes. As shown in
the Activity Chart below, active listing
inventory is up over last spring in most
of our regional markets. The awful
weather during the first three months
of 2007 slowed sales, leaving more
inventory on the market, but also
delaying buyers who will simply pur-

chase later in the year when weather is
better.

Prices Stable
The boom times of 2005 and 2006 are

past. We are back in a more normal

market, similar to 2003. Thankfully

our region didn’t experience the fast

price increases experienced in other

parts of the country, so we are also

being spared the dramatic price

declines that have captured the

media headlines. I•ll take our stable,
slow but steady growth in pricing any
day!

Caroline Ruhl
President

563.441.5001
CarolineRuhl@RuhlHomes.com

The Quarterly Real Estate Update

In This Is sue

„ Continued on page 2

2007 Regional Real Estate Activity

Average % Change % Change % Change Active % Change
2007 in Average 2007 in Number 2007 in Sales Listing In Active

Price Sales Sales Price Number Sold Sales Volume Count Listings
Price from 2006 Sold from 2006 Volume from 2006 2007 from 2006

Cedar Rapids Area $150,000 -4% 777 -21% $116,564,000 -24% 2,227 +10%

Clinton/Camanche/Fulton $108,200 +35% 126 +14% $13,628,600 +53% 222 +10%

DeWitt $125,000 -2% 19 -35% $2,373,700 -36% 56 -14%

Dubuque Area $145,000 +3% 253 -21% $36,686,100 -19% 696 +9%

Galena $206,300 -13% 45 -25% $9,284,500 -15% 356 N/A

Illinois Quad Cities $112,500 +2% 431 -1% $48,480,000 +2% 862 -4%

Iowa Quad Cities $157,000 -1% 450 -10% $70,666,000 -11% 1,049 +7%

Iowa City Area $189,900 +4% 351 -9% $66,668,600 -5% 2,222 -1%

Maquoketa/Preston/Bellevue $96,000 +2% 40 +25% $3,839,600 +28% 106 -12%

Muscatine/Wilton $114,800 +2% 111 +21% $12,747,600 +23% 322 +20%

As of 3-31-07



Combined Iowa & Illinois Quad Cities MLS Statistics

As of 3-31-07 2003 2004 2005 2006 2007
Current MLS Listings 1,643 1,714 1,690 1,880 1,911

Average Sales Price $116,000 $115,000 $127,800 $136,400 $135,200

Total Sales Volume $102,686,800 $99,483,500 $115,382,000 $126,759,000 $119,146,000

Total # of Sales YTD 885 865 903 929 881

„ Continued from page 1

„ Continued on page 6
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Again, our market is normalizing.
Listings are up 7% in the Iowa Quad

Cities and down 4% on the Illinois
side. The disparity can be attributed in
part to the preponderance of new
construction housing starts occurring
in Iowa. Typically 75% of our new
homes are built on the Iowa side and as
new home sales have slowed, that
leaves more inventory in the Iowa
Quad Cities.

Hence our conclusion … this is a great
time to buy!

Iowa Quad Cities
Listing Inventory: There were 1,049
homes and condominiums listed for
sale as of March 31, 2007, 7% more
than last year when there were 982
properties for sale.
Properties Sold: 10% fewer properties
sold and closed during the first quarter
of 2007 than 2006, a drop from 496
sales last year to 450 sales this year.
Average Sales Price: The average
sales price in the Iowa Quad Cities fell
by 1%, from $159,300 in 2006 to
$157,000 in 2007. This follows a 6%

increase from $149,700 to $159,300

from 2005 to 2006. 

Residential Sales Volume: Sales
volume fell by 11% from $79,010,000
to $70,666,000. But this also is
comparing to a 14% increase from first
quarter 2005 to 2006, so in effect, the
market is normalizing.

Illinois Quad Cities
Listing Inventory: The number of
properties for sale is down 4% from
last year, a decline from 898 listings
last spring to 862 listings this spring.
However, this followed a 12% increase
in inventory last spring.

Properties Sold: During the first
quarter of 2007, 1% fewer properties
sold than during the first quarter of
2006. 
Average Sales Price: The average
sales price increased by 2% from
$110,300 through March of 2006 to
$112,500 during the first quarter of
2007. 
Residential Sales Volume: Sales
volume grew by 2% from $47,749,000
in 2006 to $48,480,000 in 2007. 41%

of Quad Cities’ sales volume was

sold on the Illinois side, compared to

40% in the first quarter of 2006,

32% in 2005,  and 37% in 2004.

Cedar Rapids Area
Listing Inventory: There were 2,227
residential properties listed for sale on
March 31, 2007, 10% more than at the
same time last year.
Properties Sold: 777 properties sold
and closed in the first quarter, 21%
fewer than were sold through March of
2006. This compares to a 14% increase
from first quarter 2005 to 2006. 
Average Sales Price: The average
sales price in the Cedar Rapids region
was $150,000 from January through
March 2007, 4% less than the average
sales price of $156,500 in the first
quarter of 2006.
Residential Sales Volume: Sales
volume fell 24%, from $153,209,000
in 2006 to $116,564,000 in the first
quarter of 2007.
Clinton, Camanche & Fulton

Listing Inventory: There are 10%
more properties listed for sale this year
than last, comparing 222 listings in

We continue to be ranked among the
three most affordable housing markets
in the country, again making this a
great place to invest in residential real
estate.

Average sales prices in the region, as
shown in the chart on page 1, are up in
most of our markets … including a
remarkable 35% increase in Clinton to
$108,200.

What we are seeing is a stronger

market in lower price ranges – below

$150,000, and appreciation in the

lower price ranges, which is where

the bulk of our market is buying. The
softness in our markets is in the upper
price ranges where we have fewer buy-
ers and a disproportionately large
inventory. This is caused by the
abundant inventory of new construction
spec homes competing with listings of
expensive resale homes.

Quad Cities Market
Softer on Iowa Side

When we compare first quarter results
for the Quad Cities in 2007 to 2006, as
shown in the chart above, you can see
that the number ofproperties sold
was down 5%, from 929 sales January
through March of 2006 to 881 sales in
2007. Sales in the Iowa Quad Cities

were actually down 10% while sales

in the Illinois Quad Cities fell 1%.

This disparity resulted because of our
comparison to 2006 first quarter results
… when Iowa solds were up 7% and
Illinois solds were down 4%, thereby
making 2007 results look better in
Illinois because we are comparing
them to a downmarket last year.
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has gone back to the lender … such as
a bank, Freddie Mac, HUD, etc.
Ruhl&Ruhl REALTORS has seen
our REO inventory climb steadily
over the past few years and smart
investors regularly purchase these
properties. You can see our REO
inventory at RuhlHomes.com/REO
on our website, and be emailed
new properties as soon as they hit
the market by registering for our
Personal Shopper.
It should be noted that the majority

of these foreclosures were not caused
by the borrower•s initial purchase
loans. Rather, it was the second
mortgage or line of credit or cash
advance that borrowers took out
against their homes to consolidate
credit card debt or simply use their
home as a bank account that got
borrowers in trouble. This worked

while appreciation rates were escalating
quickly in other parts of the country,
but once prices started back down,
there was not enough equity left to
cover debt, and the party was over.
2.It is projected that this tightened

credit will reduce the number of

first time buyers able to enter our

markets by 10%. This will cause a
ripple effect across all price ranges, as
it takes the first timebuyer to buy that
enables the move up buyer to buy the
next home, etc.
In our regional markets, first time

buyers are accounting for 29% of our
buyers in 2006-2007. In 2004-2005,
when interest rates first went to histor-
ically low levels, 40% of our buyers
were first time buyers. But that rush of
pent up demand from renters to
become home buyers was satisfied, and
again we•re back to a •normalŽ market.

The washout of some of the nation•s
subprime lenders is a good thing. Many
buyers were not getting or hearing the
full disclosure of the future rate
adjustments on their loans. We, at 1862
Mortgage, regularly are shocked when
we see the amount of closing costs
some clients accept from internet and
some subprime lenders. Buyers need to
be more cautious and deal with known
lenders who can be trusted and
accessed locally to ensure they are
being treated fairly.

The impact of the resulting tightened
credit requirements will be:
1.As interest rates are adjusted

upward on a number of these

loans, home owners will not be

able to afford the payments and

there will be more REO properties

on the market. An REO property is
a •Real Estate OwnedŽ property that

Impact of Subprime Lender Shake Out

Good Time to Refinance Your ARM

Ruhl&Ruhl Ranked Among Nation’s Largest

According to the annual Big Broker•s
Report prepared by REAL Trends,
Ruhl&Ruhl REALTORS is the 113th

largest Broker in the United States.
Ruhl climbed from being the 146th
largest company in 2005. Ruhl&Ruhl
closed 3.1% more deals in 2006 than
2005, while most brokers in the
country closed fewer deals in 2006

than 2005. There are over 8,000 real
estate companies in the country.

Brokers are ranked based on the
number of residential transaction sides
closed during the prior year.
Ruhl&Ruhl closed 4,758 listings
and/or sales during 2006, over 13 deals
per day. 

This was an average of 18.2

transactions per associate, compared

to 8 deals per year as the national

average. This reflects Ruhl&Ruhl's
philosophy of recruiting the highest
quality agents in the marketplace. •We
are dedicated to providing the best
service to our clients by the best agents
in the business,Ž states company
President Caroline Ruhl.

This period in the fixed rate mortgage
market presents an opportunity for
homeowners to take advantage of
stable interest rates if they currently
have any type of variable loan product.
30 and 15 year rates are both very
affordable, neither reaching over 6.5%
year to date 2007. A 15 year versus a
30 year amortization can save a
considerable amount of interest. And

the interest rate on the 15 year loan is
usually lower as well. On a $150,000
loan, the savings is as much as 55%. 

Another relevant loan type for
refinance or purchase is the fixed rate
FHA loan, sponsored by the
Department of Housing and Urban
Development (HUD). FHA loans have
been given a NEW life over the past
several years, with thought given to

making FHA an uncomplicated
process, focusing on protecting the
buyer. It is a notable tool for borrowers
with small down payments and credit
scores less than 700. FHA rates too
have not reached over 6.5% in 2007.

Give 1862 Mortgage the opportunity
to review your mortgage status. You can
email us at Info@1862Mortgage.com
or call us at 866.441.1862.
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CITY/STATE

Iowa Quad Cities

Davenport

Bettendorf & Riverdale

Blue Grass, Buffalo & Walcott

Pleasant Valley & LeClaire

North Scott

Miscellaneous

Condominiums

Illinois Quad Cities    

Rock Island

Milan & Rural Rock Island County

Moline

Coal Valley, Rural Moline, Miscellaneous

East Moline & Silvis

Colona, Green Rock, Port Byron, Upper Rock Island C

Mercer County

Henry County South

Henry County North, Geneseo, Whiteside

Condominiums

Iowa City Area

Iowa City

Coralville

North Liberty, Oxford, Tiffin & Conroy

Tipton & West Branch

West Liberty, Lone Tree & Hills

Williamsburg, Kalona, Wellman & Riverside

Corridor Area

Miscellaneous

Cedar Rapids Area

South East Cedar Rapids

North East Cedar Rapids

South West Cedar Rapids

North West Cedar Rapids

Marion

Hiawatha & Robins

East of I-380: Mechanicsville, Anamosa, Mt. Vernon, L

West of I-380: Walford, Fairfax, Atkins, etc.

Corridor Area: Solon, Ely, Swisher

Muscatine Area  

Muscatine

Wilton

Muscatine Outlying

Condominiums

Other Areas 

Clinton, Camanche, Fulton & Surrounding Areas  

DeWitt Area

Dubuque Area

Maquoketa, Preston & Bellevue Area

2007 Through March

Quad Cities New Construction Home Sales - thru March 2007

2005 2006 2007 ChangeScott County
Houses 38 48 32 -33%
Condos/Villas 26 29 21 -28%

Total Scott County 64 77 53 -31%

Rock Island County
Houses 12 12 7 -42%
Condos/Villas 5 6 4 -33%

Total Rock Island County 17 18 11 -39%

Scott & Rock Island Counties
Houses 50 60 38 -37%
Condos/Villas 31 35 25 -29%

Total Scott & Rock Island Counties 81 95 63 -34%

(Source: Quad City Area REALTOR Association Multiple List ing Service. Data may not reflect all real estate activity in the market.)

Because our new home sales in the
Quad Cities were off by 34% during
the first quarter of 2007, our builders
have responded with 31% fewer new
housing starts through March of this
year. They are exercising a self
imposed market correction until the
buyers and new home inventory are
back in balance.

Builders and developers are also being
proactive by building more moderately
priced properties and offering
incentives to prospective buyers. (See

article on page 7.) Some developers
have redesigned existing projects to be
more responsive to what the market
demands. An example is The
Conservancy in Milan, where builders
and developers have augmented their
$500,000-$700,000 new homes with a
new townhome product in the
$260,000 range overlooking a lake and
in a nature preserve setting. Builders
predict our inventory should be back to
normal levels by mid-summer, so buyers
should seize this great time to buy.

Builders Responding to Market Correction

Go Ahead...

Take the

Plunge!
Come explore all that a career in real estate has to offer.

Real Estate Career Seminar
Saturday  • June 2, 2007  • 9:00 am - 10:30 am

Flexible Scheduling • Unlimited Income Potential • Be Your Own Boss
For more information go to our website at RuhlHomes.com/Careers or 
contact Darcy Holle, Director of Career Developmentat 563.441.5102

or DarcyHolle@RuhlHomes.com.

Take the

Plunge!
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Market Forecasts

plied by the REALTOR Associations or their Multiple List ing Services. Neither the Boards nor their MLS guarantee or is in any way responsible for its accuracy.
ct all real estate activity in the market.)

/IL Regional Residential Real Estate Ac tiv i ty

Schedule your weekend home tour early.
ebsite atRuhlHomes.com for a list of Open Houses.

Current % of 2007 2007 2007 % of 2006 2006 2006
MLS Active Avg. Sales Sales Number Unit Sale/ Number Avg. Sales Sales

Listings Listings Price Volume Sold Sales List Sold Price Volume

1,049 $157,000 $70,666,000 450 97% 496 $159,300 $79,010,000

450 43% 122,000 30,130,000 247 55% 97% 269 118,600 31,897,000

190 18% 245,100 22,061,000 90 20% 97% 98 235,000 23,027,000

46 4% 133,600 2,272,000 17 4% 97% 17 184,400 3,134,000

47 4% 269,900 4,318,000 16 4% 95% 11 320,500 3,526,000

78 7% 167,300 3,513,000 21 5% 97% 25 184,800 4,619,000

25 2% 111,800 1,230,000 11 2% 96% 12 121,400 1,457,000

213 22% 148,800 7,142,000 48 10% 98% 64 177,300 11,350,000

862 $112,500 $48,480,000 431 96% 433 $110,300 $47,749,000

138 16% 75,900 5,847,000 77 18% 96% 76 91,000 6,915,000

51 6% 136,600 2,322,000 17 4% 96% 24 121,200 2,908,000

125 15% 108,200 10,924,000 101 23% 96% 103 97,100 10,006,000 

41 5% 173,800 3,129,000 18 4% 96% 18 221,400 3,985,000

93 11% 115,300 7,609,000 66 15% 97% 67 91,300 6,114,000

Co. 73 8% 147,300 4,715,000 32 7% 99% 33 114,800 3,788,000

91 11% 75,700 2,423,000 32 7% 92% 35 89,000 3,115,000

53 6% 94,700 1,988,000 21 5% 95% 20 106,500 2,130,000

78 9% 145,100 6,673,000 46 11% 96% 31 151,300 4,691,000

119 14% 135,700 2,850,000 21 6% 98% 26 157,600 4,097,000

2,222 $189,900 $66,668,600 351 95% 384 $182,900 $70,226,300

786 36% 197,500 25,672,100 130 37% 95% 134 196,800 26,371,300

378 17% 259,400 13,750,700 53 15% 96% 59 231,100 13,635,800

483 22% 179,100 13,251,100 74 21% 96% 70 172,400 12,068,500

73 3% 144,700 1,157,400 8 2% 95% 21 128,900 2,707,300

49 2% 145,500 1,746,500 12 3% 95% 18 151,100 2,719,700

111 5% 146,700 2,346,900 16 5% 96% 32 146,800 4,696,200

91 4% 265,300 3,714,500 14 4% 95% 15 199,000 2,984,700

251 11% 114,300 5,029,400 44 13% 94% 35 144,100 5,042,800

2,227 $150,000 $116,564,000 777 98% 979 $156,500 $153,209,000

237 11% 128,900 9,797,400 76 10% 98% 103 $136,400 14,045,100

249 11% 165,300 22,981,000 139 18% 98% 157 $164,400 25,812,000

303 14% 121,000 15,243,000 126 16% 99% 119 $132,200 15,729,900

140 6% 127,900 11,506,700 90 11% 98% 93 $132,400 12,310,300

262 12% 170,000 24,818,400 146 18% 99% 183 $156,200 28,586,200

66 3% 253,500 5,069,600 20 3% 99% 44 $218,800 9,629,100

isbon, etc. 524 24% 141,400 13,994,700 99 13% 97% 132 $146,400 19,323,900

228 10% 137,600 7,020,000 51 7% 97% 88 $121,300 10,676,800

218 9% 204,400 6,133,200 30 4% 98% 60 $284,900 17,095,600

322 $114,800 $12,747,600 111 95% 92 $113,100 $10,408,000

189 59% 118,400 10,065,300 85 77% 94% 68 112,600 7,656,000

35 11% 102,300 716,000 7 6% 95% 3 147,200 441,700

66 20% 101,000 1,313,300 13 12% 97% 16 114,800 1,836,500

32 10% 108,800 653,000 6 5% 95% 5 94,800 473,800

222 N/A 108,200 13,628,600 126 N/A 97% 111 80,100 8,890,400

56 N/A 125,000 2,373,700 19 N/A 94% 29 127,800 3,707,000

696 N/A 145,000 36,686,100 253 N/A 95% 320 141,300 45,222,200

106 N/A 96,000 3,839,600 40 N/A 95% 32 93,900 3,005,700
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