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Home Sales Record Expected in 2005 
(June 8, 2005) Lower-than-expected mortgage 
interest rates will push home sales to a fifth 
consecutive record in 2005, according to the 
latest forecast by the NATIONAL ASSOCIATION 
OF REALTORS®. 
 
David Lereah, NAR’s chief economist, says 
long-term interest rates look very favorable. 
“Not only have mortgage interest rates  
declined, but an expected rise in the second 
half of the year will be slower than in earlier 
projections,” he says. “As a result, we now 
expect to set records for both existing and 
new-home sales this year.” 
 
The 30-year fixed-rate mortgage should rise 
slowly to only 6.1 percent in the fourth quar-
ter, and reach 6.5 percent by the end of 
2006, Lereah says. Last week, Freddie Mac 
reported the 30-year fixed rate dropped to 
5.62 percent. 
 
Existing-home sales are forecast to rise 1.6 
percent to a total of 6.89 million this year 
from a record 6.78 million in 2004, while  
new-home sales are seen to grow by 3.2  
percent to 1.24 million in 2005. At the same 
time, housing starts are projected to increase 
3.4 percent to just over 2.02 million units, the 
highest level since 1973. 
 
The national median existing-home price for 

all housing types is expected to rise 8.8 per-
cent in 2005 to $201,500, while the typical 
new-home price should increase 5.7 percent 
to $233,600. 
 
NAR president Al Mansell says rapid growth  
in the number of mortgage products and loan 
options is helping buyers to overcome down 
payment hurdles.  
 
“However, some of these loans come at a 
price of increased risk to the borrower,” he 
says. “In today’s competitive market, it is even 
more important to consult with a professional 
who can assess loan risks and help buyers 
find both a home and a loan that is well suited 
to their personal situation.”  
 
The U.S. gross domestic product is expected 
to grow 3.5 percent in 2005, with the unem-
ployment rate holding around 5.2 percent for 
the rest of the year. Inflation should remain 
modest with the Consumer Price Index rising 
3.0 percent in 2005. 
 
Inflation-adjusted disposable personal income 
is seen to grow 3.3 percent in 2005, while the 
consumer confidence index is expected to rise 
to 104 in the second half of the year. 
 
 
        - NATIONAL ASSOCIATION OF REALTORS 
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For more information, contact  
Columbia Mortgage: 503-292-3773  
or visit www.ColumbiaMortgage.net 

Type Rate APR 

30 yr fixed  5.250%  5.505% 

15 yr fixed  4.875%  5.180% 

FHA 30 yr 
fixed  5.500%  5.755% 

Columbia Mortgage 
Current Mortgage Rates: 

Is it generally better to buy a home first, or sell first? 
It's a trade-off, but most experts agree that selling your existing home first is best in most 
circumstances. If you market your existing house first and it sells quickly, you may have to 
rent or buy very quickly. But you won't have to deal with the downsides of buying first:  
arranging for interim financing and anxiety about whether or not your first home is going 
to sell.  
 
On the other hand, if you buy first you know exactly where you are going and when. You 
know what it will cost. You know if you will need to take the washer, dryer, and refrigerator 
from the old house. If you do not need them at the new home, you can include them in 
the sale of your house to help sweeten the deal.  
 

 
My husband and I are thinking about getting a second mortgage 
to build a garage and make some home improvements. Is this a 
good idea? 
 

A second mortgage allows homeowners to cash in on some of the equity that has built up 
in the home over time. Some lenders call a second mortgage a junior lien. Getting a sec-
ond mortgage is similar to taking out a first mortgage. You will be required to pay closing 
costs of 3 to 6 percent of the loan value. But you may deduct up to $100,000 of the inter-
est paid on second mortgages. 
 
As an alternative, you might consider the home equity line of credit. While traditional   
second mortgages give you money in one lump sum, a home equity line of credit allows 
homeowners to use the equity in their home like a credit card. Under the current tax    
system, you can deduct interest paid on home equity lines of credit — loans secured by 
your principal or second home — up to $100,000. The advantage of the home equity line 
of credit is that interest is charged only on the portion of the equity you've borrowed 
against. 
 

Real Estate Questions & Answers 

Rates subject to change without notice 

Rising home values have produced huge 
increases in equities for homeowners, and 
many are using the cash in creative ways. 
The amount of home equity extracted by 
property owners rose to $705 billion last 
year - from $266 billion in 1999.  
 
Most of that equity money was used for 
purchasing another home, repaying credit-
card debt, and funding home improvement 
projects. An increasing number of home-
owners are using the cash to purchase  
investment properties - 2.2 million last year, 
according to a report from SRI Consulting 
Business Intelligence.  

The most secure and profitable way to use 
the growing equity in your home is (1) let it 
continue to grow with the rising value of 
your home and amortization of your mort-
gage loan, or (2) use it in the purchase of 
another home, or (3) take some of that eq-
uity money for acquiring investment real 
estate. Real estate has long been known as 
a top choice of seasoned investors. Some 
investors look for and purchase well-located 
raw land.  
 
As the old adage states: "Buy land - they're 
not making any more of it."  

Using that Growing Home Equity 
More and more homeowners are putting equity to work for them 
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The scorching days are almost here. 
Some of us are feeling the heat and 
switching our air conditioners into full 
gear. But installing air conditioners 
and paying for the energy to run them 
can be costly. With residential energy 
consumption expected to rise 22 per-
cent by 2020, finding ways to keep 
energy use, not to mention your utility 
bills, down is vital. 
 
The U.S. Department of Energy says 
the rise in consumer electronics, 
home office equipment, and security 
systems will contribute to the mount-
ing consumption level. Newly built 
homes are, on average, 14 percent 
larger than the existing stock, so more 
heating, cooling, and lighting re-
sources are required. However, under 
existing building codes and appliance 
standards, energy use per square foot 
is typically lower for new construction 
than for existing homes. 
 
The DOE's Energy Efficiency and Re-
newable Energy Network has some 
suggestions to help keep your house 
cool - and save you money:  
 
Reflect off your roof. Dark exteriors 
absorb 70 to 90 percent of the radi-
ant energy from the sun that strikes 
the home's surfaces, resulting in heat 
gain. You can apply a reflective coat-
ing to your roof or install a radiant 
barrier - a sheet of aluminum foil with 
a paper backing that can reduce heat 
gains by 25 percent - on the under-
side of your roof. 
 
Lighten your walls. White or light-
colored exteriors absorb less heat 
than dark walls. 
 
Improve your window efficiency. Some 
40 percent of unwanted heat comes 
through windows. Reflective window 
coatings (plastic sheets treated with 
dyes or thin layers of metal) can re-
flect heat away from your home. There 
are two types of coatings: sun-control 
films and combination films. Sun-
control films reflect as much as 80 
percent of incoming sunlight, so 
they're good for warmer climates. 

Combination films allow some light 
into the room and are good for cli-
mates that have hot and cold sea-
sons. 
Insulate. In addition to protecting your 
house during the winter, insulating, 
weather-stripping and caulking help 
protect your home against summer 
heat. One of the most important 
places to insulate is the attic, because 
it attracts so much heat. 
 
Shade your house with trees. Shading 
your house can reduce indoor tem-
peratures by as much as 20 degrees. 
 
Landscape with shade in mind. Land-
scape with plants native to your area 
that can survive with little care. De-
ciduous trees that lose leaves in the 
fall cut cooling energy costs the most. 
When planted in the best locations, 
they protect during the summer and 
allow winter sunlight to reach the 
house. Vines can also provide shading 
and cooling.  
 
Think about exterior shading devices. 
Exterior shades are usually more ef-
fective than interior shades because 
they block sunlight before it enters the 
windows. A properly installed awning, 
for example, can reduce heat gain up 
to 65 percent on southern windows 
and 77 percent on eastern windows. 
And, a light-colored awning will reflect 
sunlight. Although interior shading 
isn't as effective as outdoor shading, if 
you have no alternative, you should 
consider curtains, Venetian blinds, 
shades or roller shades. 
 
Reduce heat-generating sources. Ov-
ens, dishwashers, dryers, and other 
appliances generate a lot of heat. Try 
to use them in the morning or late 
evening.  
 
Install fans. Ceiling fans can make a 
room feel 4 degrees cooler. 
And contact your utility company to 
see if it offers any rebates or incen-
tives for purchasing energy-saving 
products, like insulation, energy-
efficient lighting, or appliances. 
 

Small Improvements 
that Help Sell  
With very little effort, you can transform 
an average house into an above-average 
property that is sure to get second looks 
from buyers. Follow these guidelines to 
make sure your property stands out 
above the rest:  
Paint inside and out 
Fresh paint is the most cost-effective and 
profitable improvement you can make, 
even if your home doesn't need a new 
coat. Paint the interior walls a neutral 
color and the ceilings white to make 
rooms look bigger.  
New lights 
Replace outdated fixtures. This inexpen-
sive improvement can update old decor 
that might have discouraged buyers.  
New flooring 
Install new carpet, linoleum, or tile, and 
refurbish hardwood floors if needed. 
Choose a neutral color for new carpeting. 
New flooring will increase the market 
value of your home, while shabby floors 
can kill a sale.  
A clean garage 
If you use your garage for storage, clean 
it out and rent a storage space. Paint the 
interior white. If your garage is unfin-
ished, install wallboard or build storage 
shelves on the back wall. A clean garage 
will help solidify a buyer's impression of a 
home in move-in condition.  
Planted landscape 
Attractive front and back yards boost the 
value of any property. Mow the lawn, trim 
shrubs, and plant new bedding flowers. 
Clean up perennial beds. Plant some 
trees if the yard is barren, especially in 
the front parkway. Sweep the patio or 
deck and decorate with potted plants 
and flowers.  

In the Business of Creating a Great Experience 



As always, Transitional Youth has an ongoing need for clothing, blankets and sleeping bags for homeless youth on the streets. For donation 
information, please contact Gary Gorsuch at 503-350-7240, or ask your agent for details. 

14945 SW Sequoia Parkway, Suite 150 
Portland, OR  97224 

www.prunw.com 
Phone: 800-547-1982 

Fax: 503-641-4095 
E-mail: customerservice@prunw.com 

Prudential Northwest Properties 

www.prunw.com 
Know of anyone in the market to buy or sell real estate? Please mention Prudential. We would be happy to offer assistance. 

At Prudential Northwest Properties, every home buyer and seller  
receives the complimentary benefit of a personal assistant to help 
with all the services related to home ownership. Ask your Prudential 
real estate professional for details. 

Experience the difference in working with Atiyeh Bros., which has been in the Oriental rug and wall-to-wall carpeting business 
since 1900. We offer: 
• Unmatched expertise and customer trust that comes from being in business for over a century 
• No surprises -- a fair, honest and complete price the first time   
• No-obligation carpet measurement and estimates 
• Carefully selected nylon and wool carpet styles 
• An extensive selection of the finest Oriental rugs 
• Maintenance on what we sell, with cleaning to care for your carpeting and rugs 
• Financing available (O.A.C.) 
 
70% of our customers are repeats or referrals - find out what keeps them coming back! 

At Prudential Northwest Properties, we’re committed to providing  
exceptional service.  
 
Ask your Prudential real estate  
professional for details on our  
Quality Service Certified® program. 

For more information, please ask your Prudential Northwest Properties real estate    
professional or contact a Home Services Coordinator at: 877-849-8898. 

Another Dream Comes True for Transitional Youth  

Bert E. Waugh, Jr.  
President / CEO 

Prudential Northwest 
Properties 

 

I’m thrilled to report that in mid-June we opened our second home for homeless youth; this one for girls. 
We have a wonderful home in Southeast Portland that, under the guidance and supervision of two 
“house parents,” can house up to six girls committed to leaving the streets and improving their lives. We 
offer young women a stable household environment where they receive nutritious meals, comfortable 
shelter and the guidance and support they need to move forward in their lives. They welcome assistance 
in furthering their education, as well as job training and encouragement toward becoming responsible 
members of society. 
 
Our vision for the future includes creating opportunities and environments for willing homeless youth to 
receive the support they need to transition off the streets into meaningful, productive lives. With help 
from our agents and Columbia Mortgage, and support from private and corporate contributions, we plan 
to add several more transitional homes for boys and girls in the Portland/Southwest Washington area in 
the near future. Please contact me or any members of the Prudential Northwest Properties team if you 
would like to help or learn more about Transitional Youth. 
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